
DHi and
the PES Federal
Supply Schedule

Significant Recognitions:

2006 Anne Arundel Tech Council

Innovator of the Year Award
®

2003 Principal  10 Best Award

2003 Virginia Fantastic 50

2002 DoD Nunn-Perry Award

2001 SBA (Richmond) Minority Firm

of the Year

2000 SBA Tibbetts Award

ISO 9001 Registered Since 2003
      

DHi has been recognized for its innovative 

products, expert project management 

techniques, and attention to detail. DHi 

has been ISO 9001 registered since 2003. 

Our QMS requirements cover all aspects 

of our business including engineering, 

project management and manufacturing 

and ensure the consistently high quality of 

DHi’s products and services.

®
Who is Defense Holdings, Inc. ?

      

®
DHi  is a dynamic small business 

dedicated to helping customers – in 

government or industry – insert and 

manage new technology. 

Customer questions or concerns can 
be addressed to:

Don Tomlinson
Chief Operating Officer

and Sr. Vice President, Contracts
(703) 682-5560 ext. 4215

E-mail: dtomlinson@dh-inc.com

Visit us on the web at www.dh-inc.com

Arlington Corporate Headquarters:
1005 North Glebe Road

Suite 500
Arlington, VA 22201-5718

The DHi staff 

enjoys a reputation earned over many 

years for technical, managerial and 

manufacturing excellence. We support 

our customers with innovative and 

timely solutions to the complex 

problems of implementing and 

managing technology in a demanding 

and rapidly changing procurement 

environment.

GSA Contract No.
GS-10F-0277T

Supply Schedule

DCN024.20090720-PES
® 
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How can DHi serve your needs 
and concerns?

The GSA schedule that rapidly 
enables DHi to support your 

engineering needs.

We provide program acquisition support and 
technical expertise to Federal Science and 
Technology organizations and facilitate the 
flow of knowledge and information to 
enhance the quality of the technology 
products that our customers deliver to end 
users. DHi also assists Government 
customers in determining effective ways to 
transition systems and technologies into 
acquisition programs - from Government 
laboratories to industry.

Whether you're looking for expertise in 
managing advanced technology 
initiatives, improving external and 
i n t e r n a l  c o m m u n i c a t i o n s ,  o r  
maintaining the cutting edge of 
technological development, DHi can 
help you find the winning strategy to 
meet your challenge and the PES 
schedule is the right approach to get us 
onboard quickly.

Professional Engineering Services

On June 18th, 2007, DHi, a uniquely 

q u a l i f i e d  t e c h n i c a l  p r o g r a m  

management and engineering firm, 

was awarded the PES schedule 

contract. This contract mechanism 

offers Government and Program 

Managers many advantages and saves 

time and money in the procurement 

cycle.

Any technical engineering service and program 

management support work may be performed 

under the GSA PES Schedule. Additional 

benefits include:

 Creative, streamlined, Federal 

   procurements, in line with National 

   Performance Review and other Federal 

   objectives to improve contracting methods.

 In full compliance with FAR 8.4, Ordering 

   from Federal Supply Schedules. 

 Rapid procurement of best value services, 

   with avoidance of costly, long-term 

   acquisition programs.

 Pre-negotiated services and rates.

 CBD synopsis is not required.

 Protests are avoided.

 There is no ceiling limit on the amount of 

   the order.

 Blanket Purchase Agreements are available.

 The Federal agency establishes a direct 

   relationship with the contractor.

GSA PES Schedule Advantages
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The GSA PES Schedule 

Ordering Process is simple:

Initial Contact Customer reviews require-

ments and applicable functional areas with 

DHi.

Customer determines work requirements 

and type (T&M or fixed price). Customer 

develops a Statement of Work and Request 

for Quote and requests bid from DHi, and

at least two other contractors.

DHi prepares a response with price quote 

using labor categories and fixed hourly 

rates from the GSA Schedule Price List.

Customer reviews three price lists to 

determine best value (FAR 2.101) and 

makes selection. Customer issues order 

using DD-1155, Form 347, or Purchase 

Order.

Work is awarded and accomplished.


